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1. Review this past 12 months. Come up with a list of what has worked and 
what has not? Why? What are your biggest accomplishments and your key 
learning? What are the biggest challenges you need to overcome and the 
biggest exciting opportunities ahead? What are your key strengths?  

2. Identify your economic buyers. Geography (regional, domestic, 
international). What do they read, listen, watch and attend? How to best 
reach them and attract them to you? 

3. What's your value proposition? (How is your client better off by virtue of 
working with you?) What is the remarkable value (offerings) you provide 
your clients? 

4. Next year, at this time, how would you paint a picture of that amazingly 
successful future? What does that future look like? You are also about to 
receive an award for your remarkable accomplishments, what would that 
award be for? 

5. Review the marketing gravity chart and make a list of the items you need 
to implement in the next 12 months that will push you to think bigger while 
combining your passion, competence and market need.  

6. Review the accelerant curve chart and chart your own including vault 
items. Separate (on the bottom) the products and services your already 
have and the ones you will create in the next 12 months.  

7. What is necessary to (significantly) strengthen your thought leadership? 
Review the Internet Strategic Profile chart and for each row place the letter 
"T" to represent where you are today and the letter "F" for where you need 
to be in the future, say a year from now. Also, place the letter "L" for where 
you think are some of the top thought leaders are.  

8. What does your marketing blueprint / action plan look like? Break it into 
goals and action plan (weekly / monthly / quarterly / yearly and special).  

9. How will you hold yourself accountable? 
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